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Compensation Overview

Welcome to DubLi Network, where as an Independent Business Associate (“BA”) you have a global potential for earning an exceptional income with
one of the most unique and revolutionary business models in the world. To get started, an applicant, must register with DubLi Network, by filling out

an online Business Associate Application/Agreement, and purchase an e-Biz kit for US$175/EU125€. The e-Biz kit is the only purchase required to
become a DubLi Network BA; all other purchases are optional.

Dubli Network Product/Commissions

Dubli sells Credits. Credits are used to bid on items at the auctions held on DubLi.com. Credits can be purchased by Dubli BA’s, by Retail Customers,
and by participants in the DubLi Partner Program. Credit sales generate two types of commissions: (a) Retail Commissions to the BA who generates
the sale; and (b) Organization Commissions to the BAs who are upline to the BA who generated the sale. In addition, DubLi operates an online

shopping mall. Purchases through the shopping mall also generate both Retail Commissions and Organization Commissions.

Retail Commissions earned on Personal Customers

To earn Retail Commissions on Retail Customer purchases, a Business Associate must have wholesale Credits available in their DubLi.com account.

Credits need not be held in a BA's inventory to earn a commission on personal Retail Customer purchase from the Shopping Mall. When a BA’s
personally sponsored Retail Customer places an order for Credits, the Credits are automatically deducted from the sponsoring BA’s account and

transferred to the Retail Customer’s account, and the BA is eligible to earn Retail Commissions on the sale of those Credits. If a BA does not have
sufficient Credits in his or her account to cover the Retail Customer Order, DubLi Network will supply the balance of Credits to fill the order, but the
BA will not be eligible to earn Retail Commissions on the Credits supplied by the DubLi Network. The amount of the retail commission earned by the

BA who is the sponsor of a Retail Customer varies from 5% to 25%. The actual percentage commission for which the BA qualifies depends on the
total amount of the BA’s personal Credit purchases he/she accumulates over a consecutive 12 month period.

BA Credit Purchases Accumulated

Over 12 Consecutive Months

% Retail Commission

$20 / 15€ -- $574 / 425€ 5%

$575 / 426€ -- $1,349 / 1,000€ 10%

$1,350 / 1,001€ -- $2,994 / 2,220€ 15%

$2,995 / 2,221€ and over 25%

 

Organization Commissions

Once an individual has submitted a Business Associate Application/Agreement and purchased their e-Biz kit, to qualify for Organization Commissions,
they must generate/accumulate a minimum of US $499 / EU 325€ in annual personal Credit volume. Credit Volume is generated by:

• By a BA when purchasing a Bronze, Silver, or Gold wholesale product package;

• By a BA purchasing and selling Credit from his/her inventory in increments as low as $16/10€ (20 Credits)

  over the course of a year, until the BA has aggregated at least $499/325€ in Credits;

• When a BA’s personally sponsored Retail Customer makes purchases from DubLi Network

• When Active Retail Customers of other BA’s in their organization purchase Credits

 

The commission table is based on the value of each transaction:

Your Position Frontline Commission 1st Generation 2nd Generation 3rd Generation

Team Member 5% 5%    

Team Leader 10% 5%    

Team Coordinator 15% 5% 2%   

Sales Director 20% 5% 2% 1%  

Vice President 25% 5% 2% 2% 1%

The commission rolls up in the organization when a position is missing; i.e. if the next level above a Team Leader is a Sales Director, the Sales
Director will earn Sales Director and Team Coordinator commissions. In this example the commissions that would have been earned by the absent

positions rolls up to the Sales Director. In case a membership is cancelled commission for that position will not be moved.

Product Packages

DubLi Network offers three Product Packages. Each includes a fixed number of Credits. The three Product Packages are Bronze, Silver, and Gold.
However, product packages are not the only way to purchase Credits. Credits can also be purchased in smaller increments.

The prices and features for each package are listed below:

Credit Package Package Cost Acutual Credits Received Discount

Days left to renewal
Credits left 5641
Buy Credits

Title
Membership Package
New Downloads 0

Daily Status
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About us  Terms and Conditions  Policies and Procedures20 Credits US$ 16--EU 10€ 21 Credits (at a 5% discount)

50 Credits US$ 40--EU 25€ 52 Credits (at a 5% discount)

100 Credits US$ 80--EU 50€ 105 Credits (at a 5% discount)

250 Credits US$200--EU 125€ 262 Credits (at a 5% discount)

500 Credits US$400--EU 250€ 525 Credits (at a 5% discount)

 

Bronze Package: US$575 -- EU 360€ 800 Credits (at a 10% discount)

Silver Package: US$1,350 -- EU 850€ 2,000 Credits (at a 15% discount)

Gold Package*: US$2,995 -- EU 1,875€ 5,000 Credits (at a 25% discount)

 

* Title cannot be downgraded as long as the Gold Membership is valid and the BA has the requisite number of personal Active Customers for the title.

Active Retail Customer Requirements

In order to qualify for commissions and to maintain a title in the compensation plan, it is necessary to acquire a minimum number of Personal Active
Retail Customers at each title. By definition an Active Retail Customer, one who has purchased 10 or more Credits in a consecutive 12 month period;

is not a DubLi Business Associate.

Active Retail Customer Requirements

Your Title Number of Active Personal Retail Customers

Business Associate 0-2

Team Member 3

Team Leader 5

Team Coordinator 10

Sales Director 20

Vice President 30

 

Credits are the engine that drives our business; so it’s a very important that the BA who desires to earn ongoing retail commissions from their
customer purchases, maintains an adequate number of Credits in their account. (Note that a BA need not maintain an inventory of Credits to qualify

for Organization Commissions or for Retail Commissions from the shopping mall).

DubLi's Official Customer Price List for Credits

Customer Credit Packages Cost of Customer Credit Packages  

10 $8.00--5€  

20 $16.00--10€  

50 $40.00--25€  

100 $80.00--50€  

250 $200.00--125€ 10 extra Credits added

500 $400.00--250€ 25 extra Credits added

 

Credits can also be used to generate vouchers, which can be sent to potential customers from your back office. The use of vouchers to introduce

customers to DubLi.com encourages prospects to view and experience the value of the auction and get a feel for how it works. It's also an excellent
way to expose the DubLi.com auctions to potential BAs as well.

DubLi’s voucher program is a great tool to help jumpstart the business. Whether its just for inviting friends, co-workers, and family members to your
DubLi.com website and treating them to some courtesy credits or incorporating the use of vouchers in marketing campaigns with the objective of

enrolling new BA’s; the use of vouchers is a great method for generating immediate activity and introducing people to the great deals available on
DubLi.com.

Rank Requirements

Team Member (TM): Qualification

Personal Active Retail Customers
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Team Member Commissions

Your Title Commissions

Team Member  

Personal Active Retail Customers 5-25%

Personally Enrolled BA’s 5%

 

Earn 5%-25% in Retail Commissions on Credits purchased by Personal Active Retail Customers.

Earn 5% from all Credit sales generated by personally enrolled BA's.

Team Leader (TL): Qualification

Personal Active Retail Customers Personal Enrolled TM's

5 3

 

Team Leader Commissions

Your Title Commissions

Team Leader

Personal Active Personal Customers 5-25%

Personally Enrolled BA's 10%

Team Members 5%

 

Earn 5-25% in Retail Commissions on Credits purchased by Personal Active Retail Customers.

Earn 10% from all Credit sales generated by personally enrolled BA's.

Earn 5% overrides on all Credit sales generated by Team Members.

Team Coordinator (TC): Qualification

Personal Active Retail Customers Personal Enrolled TL's

10 3

 

Team Coordinator Commissions

Your Title Commissions 1st Generation

Team Coordinator  2%

Personal Active Retail Customers 5-25%  

Personally Enrolled BA's 15%  

Team Members 10%  

Team Leaders 5%  

Coordinators 2%  

 

Earn 5-25% in Retail Commissions on Credits purchased by Personal Active Retail Customers.

Earn 15% from all Credit sales generated by personally enrolled BA's.

Earn 10% overrides on all Credit sales generated by Team Members.

Earn 5% overrides on all Credit sales generated by Team Leaders.

Earn 2% first generation overrides on all Team Coordinators.

Sales Director (SD): Qualification

Personal Active Retail Customers Personal Enrolled TC's

20 3

 

Sales Director Commission

Your Title Commissions 1st Generation 2nd Generation

Sales Director    

Personal Active Retail Customers 5%-25%   

Personally Enrolled BA's 20%   

Team Members 15%   
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Team Leaders 10%   

Team Coordinators 5%   

Sales Directors 2% & 1% 2% 1%

 

Earn 5-25% in Retail Commissions on Credits purchased by Personal Active Retail Customers.

Earn 20% from all Credit sales generated by personally enrolled BA's.

Earn 15% overrides on all Credit sales generated by Team Members.

Earn 10% overrides on all Credit sales generated by Team Leaders.

Earn 5% overrides on all Credit sales generated by Team Coordinators.

Earn 2% 1st generation bonus on all Sales Directors.

Earn 1% 2nd generation bonus on all Sales Directors.

Vice President (VP): Qualification

Personal Active Retail Customers 5 Separate SD Legs

30 5

 

Vice President Commission

Your Title Commissions 1st Generation 2nd Generation 3rd Generation

Vice President     

Personal Active Retail Customers 5%-25%    

Personally Enrolled BA's 25%    

Team Members 20%    

Team Leaders 15%    

Team Coordinators 10%    

Sales Directors 5%    

Vice Presidents 2% +2% +1% 2% 2% 1%

 

Earn 5-25% in Retail Commissions on Credits purchased by Personal Active Retail Customers.

Earn 25% from all Credit sales generated by personally enrolled BA's.

Earn 20% overrides on all Credit sales generated by Team Members.

Earn 15% overrides on all Credit sales generated by Team Leaders.

Earn 10% overrides on all Credit sales generated by Team Coordinators.

Earn 5% overrides on all Credit sales generated by Sales Directors.

Earn 2% 1st generation bonus on all Vice Presidents.

Earn 2% 2nd generation bonus on all Vice Presidents.

Earn 1% 3rd generation bonus on all Vice Presidents.

Shopping Mall Commissions

Your personal customers will access DubLi.com’s Shopping Mall from the link on your DubLi.com site. Each item in the shopping mall has a

percentage discount after the description of the item. This percentage of the total price of the item represents the available commissionable dollars.
For example let’s say an item costs $100 and there is a 5% discount. That means the customer will receive a $5 rebate at the end of the month which

is loaded on their “Load and Spend” Debit Card. They can use this card anywhere that a Master Card or Discovery card is accepted. The
commissions will be earned as follows:

When a personal customer of a BA (title of TM and higher) purchases an item in the Shopping Mall, the BA will earn a 10% commission. Let’s use the
same example from above where the customer rebate is $5.

10% of $5 = a commission of $ .50

The organizational percentages will be the same as those for organizational customers at DubLi.com. Postings will not be real time. They will appear

at the same time that commissions are run on the 15th of the month following the shopping mall purchases.

 

Partner Program

 

Dubli’s Partner Program was designed for companies, corporations, affinity groups, and non-profit organizations that have large customer bases.
Through the Partner Program, a business entity receives a private labeled auction site. The private label site is then used as a customer acquisition
program for the buyer. The Partner Program costs US $199 - EU 149€ and is a very cost effective way for these entities to generate additional

income from an already existing and loyal customer base.

Partner Program purchasers are not eligible to build an organization of BA’s or Partners.

The Partner can earn a profit margin of 30% for each Credit purchased by their customers on their private labeled Website. For example a customer
purchases 100 Credits at the Partner Website for US $80 - EU 50€. The commission earned would be 30% of the US $80 - EU 50€ or US $24 - EU
18€. The Partner also earns 30% on the commissionable dollars available from purchases in the Shopping Mall. See Shopping Mall commissions for

further clarification.

A Partner is not a BA and therefore does not count for BA rank advancement. A BA may also purchase a Partner Program, however, the customers he
personally enrolls only count in the program they are registered in; that is, if one is enrolled as a BA in the DubLi Network, their purchases and sales

only qualify for commissions under the DubLi Network Program, and sales generated through the private labeled auction site count only for
compensation under the Partner Program, either as a BA or a Partner, but not both. The BA’s organizational commissions earned are the same

percentage paid out as on the organizational customers.
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DubLi takes enormous pride in its worldwide trading platform that features the best name brand products, produced by the world’s leading

manufacturers, for less than you can buy elsewhere and at the same time makes it a fun experience for all. We invite you to join us today and begin a
new chapter in creating a lifestyle one can only imagine.
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